
Proven Results from System 
Surveyor users for Sales

Time to prepare a system 
design proposal

From others like you

“Allows us to turn around an estimate 
before anyone else could.”

“It’s a more efficient way to gather data and 
design systems – and a better way to 
communicate that design to both the 
operations team and the customer.”

Number of 
proposals per month

Typically …

From others like you

“We’re taking on more business, doing 
more proposals”

“It means more follow up time with clients 
to develop or close the business.”

System Surveyor means …

Increased efficiency, which means …

More proposals, which means …

More projects in the pipeline, which 
means …

More revenue! 

For example:

Typically …

10

Proposals

60%

Close Rate

$50K

Avg. Project 
Cost

$300K

Revenue

With System Surveyor …

60%

Close Rate

$50K

Avg. Project 
Cost

$450K

RevenueProposals

15

With system Surveyor …

50% more 
proposals in the 
same amount of 
time!

With System Surveyor …

Typically …

Start for Free Today!
Free Trial

Free Trial
A 
white 
arrow 

https://systemsurveyor.com/free-trial-8
https://systemsurveyor.com/free-trial-8
https://systemsurveyor.com/free-trial-8
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